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I used to read 
a lot of comics 
when I was a 
teenager. 

I wasn’t a serious 
collector. I didn’t 
obsess about the 
condition of the 
comics. I just 
wanted to read 

the stories.

But hunting them down wasn’t always 
easy. If I wanted to track down an old 
copy of 2000AD or a back issue of even 
a pretty mainstream American comic, I’d 
take the train into Glasgow and go to a 
little market just off Argyll Street. (This 
was back in the days when Britain’s biggest 
comic shop, Forbidden Planet, only had a 
couple of branches in London).

I’d go into an old bric-a-brac shop there, 
and rifle through the stack of comics. 
Sometimes I’d find what I was looking 
for, which was a great buzz. But a lot of 
the time I wouldn’t, and I’d head home 
empty-handed and a train fare lighter. 

As I said, I wasn’t that bothered about 
the collecting side. But as I got older, I did 
keep an idle eye on prices. Although most 
of the stuff I had was pretty common and 
low value, there were a few American 
comics I’d picked up that had risen in 
value. At least one was worth over £100. 

But any time I thought of selling up, I 
couldn’t be bothered with the hassle, and 
anyway, I just assumed it would only 
keep rising in value. 

Then the internet came along. More 
specifically, auction website eBay came 
along. Suddenly, every middle-aged man 
with a pile of mouldering Judge Dredd 
comics in the attic had a clearance outlet. 

Once it would have taken their owners 
more time and effort than it was worth to 
sell those old hoards of comics. 

Not anymore. 

In effect, eBay liquefied the comic book 
market. As a result, supply soared, and 
prices slid – including the prices of the 
jewels in my own collection, as I realised 
when I looked at disposing of my comics 
on eBay myself. 

Nowadays, only genuinely rare comics 
will fetch premium prices, even in this 
world where money printing is driving up 
demand for collectibles along with every 
other physical asset. 

Why am I telling you this? Because it’s 
one of the best first-hand examples 
I have of what the internet does to 
business models. 

The internet simply makes it easier for 
us to transact directly with one another. 
But massive implications spin out from 
that one simple fact. ‘Frozen supply’ is 
liberated, driving prices down. Brokers 
and middle men are hacked out of the 
loop, removing another layer of cost. 

And the end result is a more personalised 
service – whatever you want, you’ll find 
someone selling it online. 

None of this is new. This process has 
already upturned the music and book 
publishing businesses, clothing and food 
retailers, and even broadcasting. 

But we think we’re on the brink of 
an exciting new phase that takes this 
disruption further than you might ever 
have imagined, and to industries that 
have been barely touched so far.

Take Airbnb. This is a very successful US 
website that allows you to rent out your 
home (or a room) to short-term tenants. 

It has a similar, listed rival, HomeAway. 
The sites are hugely popular. More than 
10 million people have booked stays 
through Airbnb since the site launched in 
2007, with around six million of those 
coming in 2013. 

More importantly perhaps, the company 
has 500,000 properties listed, meaning 
it has added 500,000 potential places to 
stay to the global market – all without 
building a single new hotel room. 

In short, these companies have liquefied 
the spare capacity in privately-owned 
homes across the globe. What does that 
do to prices? What does that do to the 
hotel business?

This is just the beginning. This ability that 
the internet has to bring people together – 
what we’ve called ‘crowdpower’ – and cut 
out the big, once-powerful players in the 
middle, is set to revolutionise all kinds of 

industries once thought immune. 

We’ve covered some of the most exciting 
areas in this report. 3D printing – which 
allows you to download designs (or make 
your own) and print objects in your own 
home – promises to take us from the era 
of ‘mass production’, to the era of ‘mass 
customisation’, changing the nature of the 
big manufacturers. 

You can read about that on page 9 of this 
free report. 

There’s the alternative finance revolution. 
The banks might be too big to fail, but 
even unwilling backing from the taxpayer 
can’t save them from the competition 
unleashed by peer-to-peer platforms 
(which put lenders and savers directly in 
touch with one another) and other new 
financial technologies.

That’s on page 7. 

And – while it might sound far-fetched 
just now – advances in solar power, 
battery technology, and ‘intelligent’ 
power grids mean that we could even see 
the ‘disintermediation’ of the big utility 
companies before too long. 

We explain what’s happening in this 
fascinating area on page 10. 

This is an incredibly exciting, long-
running investment theme. While not all 
of the smaller stocks in this report will 
end up being the big names of the future, 
I believe that several have the potential to 
do so. And we’ve also got some better-
known blue-chip names in there, which 
are already well on the way to being the 
dominant players in these new variations 
on old industries. 

Long may the revolution continue. Even if 
it has made collecting comic books a little 
less fun. 

Now I’ll hand you over to our Editorial 
Director, Eoin Gleeson, to walk you 
through this powerful new phenomenon, 
step-by-step.

Many thanks

John Stepek

A letter from MoneyWeek’s Editor:

John Stepek, Editor
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I just lent a group 
of complete 
strangers £1,000.

All I know about 
these people are 
their internet 
usernames – 
“TheRealRingo”, 
“Johnny241” 
and “AlexP”.

No bank was 
involved in this 
loan. In fact, this 

transaction happened totally outside the 
traditional banking system.

Am I mad?

No.

I’m confident I’ll be paid back in full… 
and, more importantly, that I’ll earn 6 times 
more interest than I’d get from a bank.

I know, because I’ve done it many  
times before.

Earning money this way is very attractive 
to me – and it’s attractive to a whole 
lot of other people too. That’s why the 
number of people doing it in Britain more 
than doubled in 2013.

This way of bypassing traditional 
financial channels is catching on fast. And 
it’s not just individuals like me using this 
approach. It’s companies too...

In 2013, a company called Ark 
Consultants was looking for funding to 
help expand its business. Instead of doing 
the usual thing and going to a bank, they 
used a website called Funding Circle.

737 complete strangers invested in the 
company. They’d never met the CEO of 
Ark, never visited the offices. They just 
watched a simple online presentation. 
All in all, this group of 737 strangers 
combined to invest £80,000.

Basically, both the company and the 
investors bypassed the banks and dealt 
with each other directly.

This has become known as 
‘crowdfunding’… individuals grouping 
together via the internet to stump up 
money for companies and projects.

This isn’t the way things are normally done.  

If we want a loan, we usually go to the 
bank, because they have all the money.

But in today’s hyper-connected society, this 
view of the world is beginning to change.

Thanks to a new phenomenon – known 
as the peer-to-peer (P2P) movement – the 
idea of directly trading, bartering and 
swapping is becoming the fastest rising 
social and economic trend of our times.

As you’ll see, it’s not a new idea. Or 
even a complicated one. But it’s now 
happening on a vast scale – worldwide 
more than 1.6bn people are involved in 
this new movement.

And, most importantly, this is a very 
exciting opportunity for you as an 
investor, right now.

The first wave – the huge growth of social 
media – hasn’t made investors the kinds 
of gains you’d expect.

Okay, Facebook could have doubled your 
money by now if you’d invested the day it 
went public. But this is a company worth 
$153 billion, with 1.2 billion customers!

But the second wave of P2P companies 
are different… they are starting to 
capitalise on the tremendous momentum 
of the phenomenon…

And some are making massive share 
price climbs.

In some cases, there have been spectacular 
moves upwards, in the region of 1,000%, 
or higher.

I’ll show you some of these companies 
now – both the small-cap pioneers and 
the more established companies using this 
P2P movement to grow.

These are the first, early movers of the 
boom. But we believe this is just the start 
of a period of unrelenting growth.

To put it simply, the companies leading 
this phenomenon could make you a lot 
of money.

The next few years are going to be a very 
exciting, very profitable time for investors 
who have a stake in what’s going on.

Let us show you how to be one of them.

1.6 billion people can’t  
be wrong
When I tell you about what some of these 
companies are doing, much of it will 
sound trivial, I’ll admit that.

But when you step back and see the sheer 
number of people involved… it makes 
you sit up and take notice.

For example, one of the most popular new 
peer-to-peer businesses is TaskRabbit.

TaskRabbit is a website that outsources 
small tasks like fixing a washing machine, 
wallpapering, changing a tyre, writing a 
report or doing household jobs to skilled 
people who bid for them.

That probably doesn’t take your  
breath away.

But the point is: the startling amount of 
people joining the site every single day. 
1.25m people joined the site in 2013 alone.

TaskRabbit has already received nearly 
$40m in private funding.

And it is just one of a wellspring of  
new companies pushing the P2P 
movement forward:

You may have already heard of Airbnb, 
a website that allows people to rent out 
their homes or rooms to tourists. 

People have been doing this for years, 
of course – but online technology has 
opened up the marketplace to millions 
of new customers. In fact, Airbnb has 
around 9m users worldwide. 

Just take that in for a second – in the space 
of just five years, Airbnb has rented a room 
or home to more than 9 million people. 
The power of this online technology – 
connecting people – is astonishing. 

Park-at-my-house lets people find parking 
spaces without having to pay extortionate 
meter rates. It currently has 200,000 
registered users.

We’re talking about parking spaces 
here… pretty inconsequential stuff. But 
park-at-my-house has tapped into a 
previously undiscovered market and is 
attracting big investors like BMW. They 
can see the power of this growth story.

The power of the crowd 

Eoin Gleeson,  
Editorial Director, - 
MoneyWeek
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Then there’s Spotify – a website that lets 
people share and stream music. Spotify 
has over 6 million paying customers, 
making the company more than $500m 
a year.

You might think of Spotify as nothing more 
than an online jukebox, but it’s massive 
user base generates half a billion dollars!

Taken individually, none of these 
innovations sound life-changing, I’ll grant 
you that. Listening to music, renting a 
room, finding a parking space…

But the real attraction here is… not 
necessarily WHAT they are doing but 
HOW MANY people are taking part in 
what they’re doing. These small services 
are being used by more and more people 
every single day.

For example, 860,000 people use car 
sharing company ZipCar… borrowing 
and lending vehicles to suit their own 
needs, without paying for taxis, without 
ever having to actually buy a car.

Again, this seems pretty incidental – 
renting a Volvo from a chap in Waterloo 
isn’t headline-making stuff, is it?

But it’s the sheer number of people using 
P2P companies that’s so exciting for  
the investor…

Last year, Avis bought ZipCar for $500m.  
This is a company that didn’t even exist 
ten years ago – yet here it is now, with 
nearly a million users, making more 
money than most traditional companies 
in the same field…

Earlier this year Facebook bought 
messaging service Whatsapp for £19bn. 
Why? It’s simple: because in just five years 
Whatsapp has acquired 450 million users.

Big companies can obviously see the 
massive potential of investing in this new 
wave of P2P companies. And we think 
you should, too.

These companies make it easier and 
cheaper for the customer. And that’s a 
mighty advantage to have.

Now, these are all private companies, so 
the only people who made money from 
this huge growth were the initial investors. 
That’s the way it’s often been – private 
investors like you have been locked out of 
the full potential of these opportunities.

But that is starting to change, fast:

Many of these companies are now  
going public.

As this phenomenon develops, some of 
these listed companies are starting to 
explode in value.

One such company is ENERSYS…

In just 5 years Enersys has exploded in value.

Benefiting from the trend in “off-the-
grid” P2P energy (I’ll explain more about 
this later) Enersys has climbed 500% over 
the past five years.

As this idea catches on in different areas 
of life, business and industry, there is a 
hell of a lot of cash flooding into it.

And it is sending a lot of stocks soaring 
– as I’ll show you, some have shot over 
1000%, 2000%.

These companies have captured the 
zeitgeist… this way of doing things just 
makes perfect sense in today’s world…

Why use a bank when you 
can do it yourself?
Let’s go back to my own experiences for a 
moment, with peer-to-peer lending.

I have money loaned out right now, earning 
me far more interest than any bank can 
offer. And I personally know people who 
have as much as £25,000 invested in it.

Thousands of people here in Britain are 
already taking part.

More than £939 million was exchanged 
between complete strangers in 2013, 
arranging their own terms of interest.

That’s £939 million worth of financial 
transactions happening OUTSIDE the 
financial system.

The growth we’re seeing is astonishing.

And remember, I’ll show you how to 
invest in this rapidly-growing sector 
yourself – with a selection of companies 
that could multiply your money many 
times over in the coming years. 

I lend my money out on a peer-to peer 
lending site called Zopa – the largest in 
the UK of its kind.

Zopa has helped savers lend more than 
£529 million in peer-to-peer loans and 
has been voted “Most Trusted Personal 
Loan Provider” in the Moneywise 
Customer Awards for the past 4 years.

On the other hand, one of the world’s 
most recognisable “old” institutions, 
Barclays, was voted the least trusted 
financial provider.

Make no mistake – the peer-to-peer 
phenomenon is making waves – and money.

The more people who join Zopa’s 
network to loan or borrow money, the 
more powerful and valuable it becomes.

And it’s not just lending. The other side of 
this story is about borrowing outside of 
the traditional financial system.

This is a new and direct way for 
individuals and businesses to fund their 
projects and financial ambitions.

Take the smart-watch company Pebble. 
They raised $10m of “crowdfunded” 
investment to beat Apple, Samsung 
and Nike to creating a popular 
“smartwatch”. That’s a market predicted 
to rival the smartphone for revenue in 
the coming years.

To date, Pebble has sold over 400,000 
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watches… and it was all made possible by 
harnessing the power of the crowd.

Crowdfunding is fast becoming an effective 
and credible way to start or maintain a 
business. Since its inception in 2009, more 
than 6 million people have pledged over 
$1bn in funding ($650 per minute) on 
crowdfunding website Kickstarter – to more 
than 60,000 projects.

But how has this way of doing things 
caught on so quickly?

And what makes it so effective?

The unbeatable power of  
The Network 
This is not a new or revolutionary idea…

Crowdpower is simply the next phase of a 
very powerful business principle that has 
always existed.

That principle is: The more customers a 
company can attract, the more money it 
can make. It’s nothing complex.

But something crucial has happened that 
means this simple principle is happening 
on a new and truly vast scale.

New technology has opened up the 
market – to billions of people – everyone 
with a computer, laptop or mobile phone 
can be part of it. That’s more than half 
the population of the planet. So, a small 
business with a good idea – like the 
companies I have shown you – can grow 
explosively; as never before.

That’s the Network Effect.

And it is fuelling explosive growth.

The network effect is the reason a company 
like ebay is now a $70 billion business.

Just look at the chart below… it shows 
eBay’s explosive sales as its number of 
users rapidly grew year-on-year.

Another example of the Network Effect 
can be seen in the rapid growth of 
M-Pesa, a service that allows people in 
Kenya to transfer money.

In the last 6 years, M-Pesa has gone from 
having zero customers to counting almost 
every adult in Kenya as a user! The use of 
the network is truly contagious. 

The lesson to learn here is simple:

If you give people a means to exchange 
something online they’ll take it… whether it 
be a house, a parking space, or money itself.

And the more people on the network, the 
more valuable it becomes.

We’ve seen this Network Effect trigger the 
enormous growth of social media.

As Facebook’s number of users climbed 
higher and higher, so did its value.

Now, with more than one billion people 
signed up, the company is worth  
around $153bn.

It’s the same with other social networks 
like Twitter and Instagram.

Instagram is a photo-sharing website, 
with more than 200m users. That’s why 
Facebook recently bought it for $1bn.

Five years ago, the company didn’t  
even exist!

That’s how rapidly these crowdpower 
companies can rocket in popularity (and 
then financial value).

The problem for the private investor so 
far has been…

How can you really capture this 
shocking explosion of growth?
Not many regular investors got in early 
on the first wave of P2P companies at 
the start of the millennium... it was 
practically impossible.

eBay was untested, it was hugely risky to 
put your money in a tiny company with 

Crowdpower in action: 
As the number of users grow – 
the revenue skyrockets

Network Effects: Gross eBay Sales

Source: Silicon Alley Insider

Crowdpower in action: 
Within just six years the network has exploded in value.

MPESA Customers

Source: MPESA Data
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what seemed like a “weird idea” at the 
time. And that’s if you’d even heard of 
them, right at the start. Most people hadn’t.

Do you know anyone who got in early on 
eBay – or Amazon – right at the start?

With the social media phenomenon, it’s a 
different but equally frustrating problem 
for investors…

By the time Facebook and Twitter 
launched on the stock market, they were 
already giants. Yes, you could have done 
well out of Facebook over the last two 
years or so. No one would turn down the 
100% it’s made since it went public.

However… we’re talking about a company 
with a billion users… a company that 
pulls in around $1.8bn in revenue every 
quarter… a company always on the news, 
on TV and in every new Hollywood film… 
a company that has captured the zeitgeist 
of an entire culture.

So, in context, 100% seems like a paltry 
return for investors.

But with this new, second wave of P2P 
companies, you have the chance to get in 
far earlier, with much, much higher gains 
on the table.

Let me show you…

2,183% in just 5 years

Take Monitise, a company that allows 
people to transfer money via their mobile 
phones. You’ve already seen how popular 
money transfer in Africa is, with the rise 
of the M-Pesa exchange. And Monitise is 
taking full advantage…

In March this year MasterCard bought a 
£109m stake in the company.

This is a recurring theme… we are seeing 
multibillion dollar corporations like 
MasterCard, Facebook, Google and Avis 
latch on to this phenomenon for one 
simple reason… the rapid growth of the 
P2P movement. They can see where this 
is heading .

This movement is about massive growth – 
pure and simple.

Over the last five years, Monitise has 
taken off in a big way, climbing 2,183%.

There is great money to be made from 
this phenomenon, by backing companies 
opening up markets to masses of people.

We need only look at what’s happened in 
3D printing…

In todays world, people can make whatever 
they want by downloading free designs 
from a website like thingiverse.com.

This is what the P2P movement is all about: 
cutting out the middleman and allowing the 
crowd to decide what it wants.

We have seen a number of professional 
3D printing companies make vast gains in 
recent years. One such company, Stratasys 
has made gains of 1,178% in the last 5 
years alone.

When you see stocks moving up like this 
– as an investor looking for good growth 
over the next two to five years – you have 
to pay attention.

You have seen for yourself – this is an 
astonishing growth story – nothing else. 
If you are looking to make good, perhaps 
great, returns over the coming years, you 
should get in on this.

There will be other sectors in the next 
two to five years that will boom, no 
doubt. But we believe this is where the 
most persistent, unrelenting growth 
in investment returns is going to come 
from. And that’s why we have  
dedicated so much time in the last six 
months researching and understanding 
what’s happening.

In short, you are reading this 
at the perfect time. 
We are seeing a number of hugely 
successful “crowdpower” firms emerging 
– and we think investing in them now will 
be truly rewarding for you.

It may prove impossible to get in right 
at the start. It doesn’t matter. There is 
always a chance you might be fortunate 
and catch a company at the start of a 
2,000% upswing like Stratasys. But far 
more likely is that you latch on to a rising 
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company that climbs 300%, 400% or 
500%. We’re just looking for a big part 
of that up-move.

Wouldn’t you be happy with that?

That’s why I’m showing you what’s 
going on, right now – before most 
investors here in the UK really 
understand what’s happening.

I think in the back of their minds, they 
can see something big is taking place. 
But they simply do not have the skill or 
experience to separate the winners from 
the losers.

The P2P movement has created one of 
the biggest and potentially most lucrative 
opportunities I’ve come across in my 
eight years here at MoneyWeek.  Not just 
in the size of the potential profits on the 
table here… but in the sheer number of 
companies on the rise.

We’re all behind it… MoneyWeek’s 
Editor-in-Chief Merryn Somerset Webb, 
MoneyWeek’s Editor John Stepek, our 
technology expert Sam Volkering, our 
Senior Writer Matthew Partridge… 
we have all been investigating this 
movement in great depth and have 
selected the best ways we think you can 

profit from it.

Over the last six months, we’ve been 
showing our readers companies that have 
already shot up in price.

And over the longer term, we think these 
stocks could make you a lot of money.

So let’s look forward now, at the next set 
of companies that look set to climb in 
price as the P2P movement accelerates.

Our team of investment experts have 
identified 3 key areas of the market 
that they believe could explode over the 
coming months and years:

* FINANCE * 
Profit from the rise and rise of social lending

If you want a sneak preview of the 
future of banking, the place to look is 
not London or New York, the world’s 
financial capitals. Instead, you should be 
paying attention to what’s going on in 
China and in Africa. 

You see, the inadequacies of the 
developed world’s financial system 
only really became apparent to most 
people in the wake of the 2008 
financial crisis. 

Suddenly everyone woke up to years 
of mis-selling scandals, and rampant 
overcharging by financial services 
providers. Meanwhile, the slashing 
of interest rates by the Bank of 
England meant savers could no 
longer get inflation-beating returns 
simply by keeping their money in 
the bank. 

But in less well-developed countries 
the banking system has long 
been inadequate to meet people’s 
demands. That’s led to alternatives 
springing up – ones that show the 
way for the future of finance in this 
country and elsewhere. 

Take China. The country’s biggest 
money market fund is not run by 
a bank. It’s run by the Chinese 
equivalent of Amazon, or eBay – 
Alibaba. Last June, the e-commerce 
giant started offering to pay savers 
better interest rates on their cash 
than China’s state-controlled banks. 
It now has $40bn assets under 
management and 81 million savers, 
says The New York Times. 

Similar ‘internet banks’ are setting up to 
chase depositors’ savings too. 

It’s little wonder that these are popular 
with Chinese savers, who have had to 
put up with ‘financial repression’ – where 

official interest rates are held below the 
rate of inflation – for far longer than their 
British counterparts. 

Yes there are risks (this is ultimately an 
investment, not a savings account). But 
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when the alternatives are seeing your 
money munched up by inflation, or 
investing in a casino-like stockmarket, 
or a volatile property market that booms 
or busts according to the whims of the 
government, you can see why China’s 
savers might feel comparatively safe in 
the hands of Alibaba’s charismatic and 
outspoken founder Jack Ma. 

In Africa, the problem is not so much that 
banks offer an inadequate service, as that 
the infrastructure just isn’t there. In 2002 
research (backed by Britain’s Department 
for International Development) found 
that people were transferring airtime 
credits on their mobile phones as a form 
of money transfer. 

Challenging traditional banking
Now, with the financial crisis destroying 
confidence in the banks, and global 
financial repression forcing savers to 
think a lot harder about where they 
put their money, people are starting to 
question the services that banks offer. 

And increasingly, thanks to the power of 
the internet – which makes it easier for 
people to deal directly with one another, 
cutting out the layers of middlemen 
getting a cut of each transaction – they’re 
finding better ways to get the same 
services at a lower cost. 

Changing money to go on holiday? You 
can get a poor exchange rate and pay 
big charges to a bank – or you can slash 
the cost by using a peer-to-peer (P2P) 
network, such as TransferWise. 

This involves individuals in two different 
countries simply agreeing to swap money 
with one another at a far better rate than 
that on offer via the banks. 

Looking to borrow money? Try a P2P 
lender such as RateSetter or Zopa – 
where willing  individuals will line up to 
make loans to decent credit risks, and at a 
lower rate than your bank will offer. 

About the only thing that traditional 
banks offer these days that you can’t get 
from non-banks is the security of the 
Financial Services Compensation Scheme 
(FSCS), which ensures deposits of up to 
£85,000. But even that selling point has 
been undermined by the aftermath of the 
financial crisis.

Savers have been told in no uncertain 
terms by money-printing central banks 
that if they want the return on their money 
to keep up with inflation, then they had 
better get used to taking some risk. 

In a world where investing in blue-chip 
shares is regularly presented (however 
wrong-headedly) in the press as an 
alternative to saving in the bank, it’s  
no wonder that people are willing to 
view P2P lending as a viable option for 
their savings.

As the incumbents, you might think that 
the banks are in a good position to get 
ahead of the competition. 

But the banks have a handicap too. 
They are weighed down by legacy 
infrastructure – how many expensive 
bricks and mortar branches does 
RateSetter have? Exactly. 

And they are weighed down by their 
tarnished reputations too – another 
unwelcome legacy. In short, the financial 
industry is being turned upside down 
and disrupted in the same way that 
the publishing, broadcast and retail 
industries have already experienced, and 
are still enduring. 

High risks for high returns
Of course, this isn’t a new story any more. 

Barely a day goes by without a press 
release hitting the MoneyWeek inbox 
proclaiming some new angle on P2P or 
‘crowdfunding’. And critics of P2P and 
alternative finance in general argue that 
the sector suffers from many of the same 
problems that have led to the downfall of 
the banking sector. 

As Dan McCrum noted on FT Alphaville 
at the end of last year, these companies 
just act as middlemen – “they have no 
‘skin in the game’” – which is one reason 
the subprime mortgage crisis blew up (the 
companies writing the loans were selling 
them on – via securitisation – to investors, 
so had no incentive to ensure that credit 
quality was good). 

And as John Kay notes, also in the 
Financial Times, there are bound to be 
scandals and fraud in the future – at 
which point the regulators will jump in 
and crack down on the sector to the point 
where the survivors will, in effect, be 
indistinguishable from banks. 

We’d take these objections with a pinch 
of salt. This is classic media-cycle stuff. 
You get the hype (P2P will destroy the 
banks!) and then you get the backlash 
(P2P is a load of hype!) and the truth is 
somewhere in the middle. 

Here’s what’s most likely to happen: 
the more excited that people get about 
P2P and alternative finance, the more 

companies will launch to take advantage. 

As competition in the market grows, 
some will lower credit standards in 
order to offer higher returns. The same 
desperate hunt for yield that has driven 
both rates and credit quality down across 
every other financial instrument will do 
the same to P2P. 

Then, one day in the future, there will be 
a recession. At that point, default rates 
for the spivvier players in the market 
will rocket, a bunch of companies will 
blow up very publicly, and everyone will 
declare that it’s all over for the sector. 

But the stronger players will weather the 
storm, lick their wounds, and end up 
being all the better for it. 

You only have to look at what happened 
with the increasing popularity of junk 
bonds in the 1980s. This demand was 
born out of a similar era of desperation 
for above-inflation yield. 

When the market blew up in the late 
1980s, and ‘junk bond king’ Michael 
Milken ended up in jail, everyone thought 
it was all over. But nowadays junk bonds 
remain a huge and – despite the name – 
perfectly respectable part of the market, 
provided you understand the risks. 

The golden rule
This is the key point. If you intend to use 
P2P platforms, bear in mind the golden 
rules you would apply to any other form 
of investment. 

Firstly, these are not bank accounts. Yes, 
some companies offer protection funds. 

And most have very low historic default 
rates. But the protection funds are only 
as good as the companies backing  
them – they are not comparable to  
the FSCS. 

And default rates are in the main so low 
because most (though not all) of these 
companies were set up in the wake of the 
financial crisis, so they haven’t really been 
tested yet. So if you need 100% rock-solid 
capital protection, this stuff isn’t for you. 

But if you need 100% capital protection, 
you shouldn’t be investing at all. 

Secondly, the higher the potential returns, 
the greater the risk. If someone is offering 
you a double-digit return in this era of 
0.5% interest rates, that means there is a 
substantial risk to your capital. 

If you don’t understand where that risk is 
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coming from, and the person promising 
you this return is unwilling or unable 
to explain it to you, then you shouldn’t 
invest – it’s as simple as that. 

The companies making “social financing” 

possible stand to make a lot of money in 
the years ahead. In fact, as you have seen, 
they already are.

In the pages of MoneyWeek we’ve  
been showing our readers the pick of 

these companies.

Now I’d like to show you some 
other areas of the market we believe 
“crowdpower” will generate fantastic 
returns for investors:

* 3D PRINTING * 
The dawn of a new Industrial Revolution

3D printing has come a long way.

About ten years ago I watched a video of 
a lumbering machine, a 3D printer take 
an eternity to churn out a 3D model of 
Darth Vader. Impressive for geeks, maybe 
– but not that useful.

But over time 3D printers have become 
smaller, quicker and cheaper.

MoneyWeek’s technology specialist, Sam 
Volkering owns one himself, and he has 
printed anything from a piggy bank, to an 
iphone case, to cufflinks.

That all sounds trivial, doesn’t it? And 
what does printing a few random objects 
have to do with the P2P movement?

Well, it’s all about customisation – printing 
whatever you want, whenever you want it.

Websites like Thingiverse offer thousands 
of designs of almost everything you can 
imagine, that you can print yourself at 
home. It’s like having a custom-built 
factory on your desktop.

This is a new era of people-powered 
design, manufacturing and production.  
It has been called “a force of 
revolutionary change” and when you see 
the types of things it is capable of, it’s 
easy to see why.

A day in the future of  
3D printing
What am I talking about? Well, 
picture this: you pull your car into the 
driveway after a tiring day at work. You 
accidentally nudge the wall. You jump 

out of the car and see the 
front bumper has quite a 
dent in it. 

However, it’s not that big a 
problem. 

You don’t need to worry 
about booking into the 
dealership and not having 
your car and forking out 
a fortune for labour costs. 
You don’t need to wait 
three weeks for a part to 
come over from Germany 
for what is essentially a 
dent and a scratch.

Instead, you head into your 
‘replicator room’, jump on 
the computer and visit the 
car manufacturer’s website. 
Under the ‘downloads’ tab 
you scroll down to find 
the 3D CAD model that 
matches your car’s front 
bumper. You see that the 
download price for this 
design is £24.95 – a damn 
sight better than £350 plus 
labour at the garage, not 
to mention the three-week 

delay involved.

That makes you happy. 

You download the 3D model and send 
it to your 3D printer. You select the 
‘Thermoplastic’ material setting on the 
printer, which is industry standard for car 
manufacturers, and let it print you off a 
new bumper. 

After dinner, the new bumper is complete 
and you go out to replace it. 

As you go to switch it over, you realise you 
don’t have the right kind of screwdriver. 
You pop back into the fabrication room, 
print off a Phillips-head screwdriver in 15 
minutes and that’s it – problem solved.

You’re pretty chuffed that you’ve fixed 
the car in time to head back off to work 
tomorrow. But you read just before 
going to bed that the forecast is cold 
and windy. You could do with an extra 
jumper on your way to work. So you 
get online again, and search for a new 
jumper design. 

The design only costs 95p. You download 
it, adjust it to your size and shape, select 
your fabric of choice and send the file to 
the 3D printer.

When you wake up in the morning, your 
new jumper is printed. It’s as fresh, new and 
tailored as all the rest of your 3D printed 
clothes. You get to work nice and warm. 

Then as lunchtime swings around, you 
remember you forgot your lunch. But 
that’s okay – the organic 3D printer in 
the work kitchen has a range of printable 
foods on the menu.

You opt for a chicken sandwich. The 
printer goes to work, ensuring the food 
printed off for you tastes of, and is 
shaped like, a chicken sandwich. The 
actual ingredients are organic, but aren’t 
necessarily chicken, or bread. Instead, the 
food printed has all the nutritional value 
you need. It just uses a mix of nutritious 
alternative organic foods.
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This is all happening today
This all might seem far-fetched, or at 
least far off into the future. Yet the 
three examples of 3D printing in the 
story above – industrial manufacturing, 
textiles manufacturing, and nutritional 
manufacturing – all exist today.

Canada’s Kor Ecologic has printed off 
an entire 3D car. It’s called the Urbee, 
and Kor claims it is the “greenest 
practical car ever made”. Meanwhile, 
San Francisco-based Continuum offers a 
range of 3D printed women’s shoes.

As for 3D printed food, this is being 
tested and trialled by Nasa. The main 
goal is to find a way to get astronauts the 
proper nutrition when on missions. The 
outcome may look like a pizza, but it’s 
just other nutritional elements combined 
to resemble one. In fact, 3D Systems also 
recently launched its own range of food 
3D printers, the ChefJet.

Need more examples? 

There’s the 83-year-old woman who had 
a custom-made titanium jaw 3D printed 
for her. Now she can eat and talk as 
normal. Or the American man who had 
75% of his skull 3D printed. 

It meant his body would heal over time 
and infuse the implant with bone and 
tissue while he could get on with living 
a normal life. There are many more 
examples, including 3D printed ears. 
And as the technology develops it will 
continue to filter down to the rest of us.

It’s clear to me that 3D printing will reshape 
society, across a wide range of industries, 
from cars to textiles to food and medicine. 
We are at the start of a new industrial 
revolution. 3D printing is just the beginning.

You may never use one in your life. Or 
you may use one in a few years’ time to 

print a doorstop, a replacement handle 
for your car, a new set of keys or a mug 
with your daughter’s picture on it.

But the potential is there to see… this is a 
revolution in customised design, and one 
that is catching on fast.

Once again – the sheer number of people 
adopting this technology is astonishing:

3D printing in numbers:

• In 2013, 156 3D printers were sold 
every single day.

• More than 135 million people use 3D 
printers – in the US alone. 

• In the US, users of 3D printers (or 
“makers” as they are known) pump 
$29bn into the economy by making and 
selling goods.

• The 3D printing industry is expected to 

be worth $3.7bn by 2015 and $6.5bn 
by 2019. 

• 3D printing is already used in countless 
industries because it is cheap and 
convenient: anything from artificial 
limbs and organs… to spare parts 
for cars and machines… to cheap 
industrial designs and prototypes… 
and even houses – one company in 
China 3D prints ten houses a day for 
just £3000! 

This is an industry still in its infancy. 
But this isn’t an opportunity for the 
distant future… there are a number of 3D 
printing companies making huge climbs 
in price right now. It’s certainly an area 
we’re looking at here at MoneyWeek.

Beyond finance and 3D printing, there’s 
another type of company that we 
believe will generate fantastic returns for 
investors over the coming years:

* ENERGY * 
Never pay another electricity bill again

Imagine opening your quarterly electricity 
bill, scanning down to the bottom of the 
page and seeing this:

‘Amount due: £0.00’… 

Seems unlikely, doesn’t it?

We’re so used to shelling out more and 

more money to a handful of energy giants, 
that free energy seems – frankly – absurd.

But a new development in the way energy 
is stored could make this a reality.

You see, the reason cheap energy has 
remained a distant fantasy is because 
solar and wind energy can’t be stored like 

electricity and gas.

You use it or lose it.

Or, at least – that’s the way it’s been in 
the past.

Now, a handful of tech companies are 
developing batteries for homes and industry 

Here you can see the number of 3D 
printers sold under $5000 increasing 
dramatically year after year as the 
revolution ignites.

Source: Wohlers Associates, Inc.
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that can efficiently store clean energy.

If this still sounds like some kind of “green 
dream”, or flash-in-the-pan, consider this:

In the US, 750,000 homes are already 
“off the grid”.

The global solar market is expected to 
grow 20% in 2014. 

Jobs in the US solar industry are growing 
ten times faster than the national average.

Even Ikea are getting in on the act, 
offering full solar installation to UK 
homes for around £5k. 

You only need look at the reaction of the 
big power companies to realise this isn’t 
just an over-hyped flash in the pan. The 
number of energy self-reliant American 
households is growing so rapidly that 
many utilities are lobbying politicians to 
make self-generation less attractive. 

In Arizona, the largest utility company 
wants the state government to slash the 
“feed-in” subsidies given to households 
who generate their own electricity, then 
sell it back to the grid.

Other companies are seriously discussing 
how the exponential growth of solar 
will change their business model. The 
big industry buzzword is “decoupling”, 
which describes a world where utilities 
provide various energy-related services, 
such as the lease of solar panels, rather 
than just generating and selling energy. 

In short: “if you can’t beat ‘em, join ‘em”.

That’s probably the sensible approach. 

Lobbying against renewables might slow 
change a little, but governments and 
scientists are convinced that the likes 
of solar and wind energy must play an 
increasing role in our energy mix if we are 
to meet environmental targets that they’ve 
committed themselves to. 

By 2030, the European Union wants to get 
27% of its energy from renewable sources 
(up from around 13% today). Germany is 
even more ambitious: it aims to get 35% 
of its electricity from renewable sources by 
2020 and 50% by 2030. 

It’s not just in the West either. China 
wants to combat its horrendous air 
pollution by cutting its reliance on coal in 
favour of solar and wind generation.

Solar power is even taking off in cloudy 
Britain. Nearly a quarter of a million 
homes, mainly in the South West, have 
solar panels installed. The government 
thinks that total solar capacity could 
reach 20 megawatts (MW) by 2020 (up 
from 2.4MW today), according to the 
latest Renewable Energy Roadmap. 

Despite intense controversy, the number 
of wind farms is also expanding greatly. 

In the four years to 2012 the amount of 
electricity generated via wind has gone 
up by 3.8 times, from 5,357 gigawatt 
hours (GwH) to 20,710 GwH. Wind 
now accounts for nearly 6% of total 

electricity use.

This revolution is 
being helped along 
by a steep fall in 
the cost of solar 
cells (which capture 
the sun’s rays and 
convert them into 
electricity). 

The cost of a 
solar panel has 
more than halved 
since the start of 
2011, according to 
green technology 
researcher GTM 
Research. Scientists 
at the National 
Physical Laboratory 
in Teddington are 
also developing 
special solar 
cells that work 
particularly well in 
cloudy conditions. 

Overall, the price of solar power (per 
watt) has fallen by 99% in 36 years, from 
over $76 in inflation-adjusted terms in 
1977 to $0.74 by 2013.

Those are all impressive numbers about a 
fast-growing industry making headway in 
the energy market, but…

The real reason you should take this 
seriously is that the companies behind this 
technology are already making investors a 
lot of money.

One of the companies pioneering this 
technology has risen 600% since listing in 
December 2012:

Another company, one of the most 
innovative manufacturers on the planet, 
has seen spectacular growth in the last 
four years.

This is just a glimpse at what’s going 
on in a rapidly-growing industry that is 
bypassing traditional means of providing 
energy… and allowing regular people to 
take control…

Using technology to put power (in  
this case, literally) into the hands of  
the crowd.

Just look at the charts above one more 
time to see that this is already making 
early investors a fortune.

And these three, key areas of the P2P 
movement – Finance, 3D Printing and 
Energy – are really just a fraction of 
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About our sponsor in the prize draw (July 2014)

Formed in 1993, the Concurrent Design Group (CDG) has been a leading supplier 
of 3D technologies to the UK market for over 20 years. CDG provide the most 
comprehensive range of 3D products and services of any supplier in the UK. Their 
customers cover a diverse range of industries including industry, architecture, F1, art, 
dental, jewellery and education.

CDG’s extensive portfolio of 3D solutions includes:- Cube & CubePro 3D Printers for personal use and SME’s; ProJet 3D Printers 
for professional high quality 3D Printing for design, engineering & manufacturing companies; ProX 3D Printers for manufacturer’s 
looking to make products directly using this new technology; Sense 3D Scanners for personal use and SME’s; Geomagic 3D 
Scanners for professional use in design, engineering & manufacturing companies; Breuckmann 3D Scanners for applications 
requiring the very best resolution & accuracy; Cubify 3D Software for personal use and SME’s; Geomagic 3D Software for 
professional use in design, engineering & manufacturing companies. For more information, please visit: www.cdg.uk.com

what’s going on… 

We are seeing radical innovations in every 
industry you can name: 

Entertainment, healthcare, 
communications, work and employment, 
education… the P2P movement is 
reaching into all of these areas and 
will throw out companies offering 
phenomenal growth.

But this isn’t like Facebook or Twitter. 
You won’t have to “apply” for shares or 
get your name on a waiting list. This is a 
phenomenon you can invest in directly, 
starting now. 

We’re not being idealistic here. This 
isn’t some kind of “hippy dream” 
about everyone working together. This 
is a pervasive trend worth tens, even 
hundreds, of billions of pounds. It’s 
simply the way work, entertainment – life 
itself – is heading. 

And, in our opinion, this way of doing 
things… using the crowd exchange, trade 

or grow your money, do things on your 
own terms, without the middleman 
getting involved… is only going to 
expand and reach into more and more 
aspects of life, entertainment and work.

If you would like to follow this trend, 
with ideas of how you could invest 
and – hopefully – profit from it… we’ll 
be following it closely in the pages of 
MoneyWeek magazine. If you have found 
this report interesting and useful – you 
might want to give it a try.

To prove to you just how important 
MoneyWeek magazine could be to your 
wealth and financial prosperity, we’d like 
to send you the next three issues of our 
magazine, completely free of charge.

That means you’ll be able to catch up 
with this p2p trend, with our ideas of 
how you can invest in it… and benefit 
from MoneyWeek magazine’s unique 
insights for the next three weeks, without 
paying a penny.

Simply click here to activate your free trial.  

We believe we are at the dawn of a great 
age of technology investing and we hope 
this free report will give you the insight 
and confidence take part in it. 

Many thanks, 

Eoin Gleeson

Editorial Director
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